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Executive Thesis

The NEWFREEMARKET rent calculator is not merely a tenant-protection device. Properly designed, it becomes the
underwriting anchor for the entire low-density rental market.

By tying lawful rent capacity to a Single Adult Housing Income Baseline — regional median household income divided
by two — and grading every unit against a transparent quality score with explicit thresholds for habitability, standard
quality, and luxury features, the calculator creates a public ceiling against which banks, buyers, landlords, tenants,
appraisers, and governments can all reason.

This does not eliminate market movement. It changes what movement must be based on. Rent can rise when the region
becomes more prosperous. Rent can rise when the property improves. Rent can rise when standard quality is strong
enough to unlock luxury features. What rent cannot do is rise simply because tenants have no exit.

CORE PROPOSITION
NEWFREEMARKET does not stop housing investment. It makes the investment thesis depend on real rent

capacity, real quality, real regional growth, and real contribution instead of scarcity, opacity, and tenant
desperation.

The Rent Calculator IsaMarket Anchor

A badly designed rent cap freezes a market. A rent ceiling tied to regional income, unit quality, documented
improvements, receipts, and reappraisal creates a known boundary. That boundary becomes a market anchor.

The cap is not a fixed rent. It is the maximum lawful rent a property can justify. Landlords can charge less. They can
compete below the cap. They can price for stability, lower turnover, tenant quality, vacancy reduction, or long-term
goodwill. What they cannot do is treat desperation as an unlimited pricing mechanism.

That distinction is essential. The calculator does not abolish price competition. It creates a lawful range within which
price competition remains possible.

Model How price is set Market effect

Fixed price The state assigns one rent. Low flexibility, higher risk of stagnation.

Blunt rent control Rent increases are limited without deep Can weaken maintenance incentives.
quality logic.

NEWFREEMARKET Rent has a maximum based on income, Competition remains below the ceiling;

ceiling quality, renovation evidence, and improvement can raise the ceiling.

reappraisal.
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Why the Income Anchor Uses SAHIB (Half of Regional M edian Household
| ncome)

The rent calculator begins with regional median household income, then dividesit by two. The result is the Single Adult
Housing Income Baseline — SAHIB. The purpose is not to pretend that all households are single-income households.
The purpose is to prevent the rent ceiling from quietly assuming that every renter has access to full household earning
power.

A market that only works for dual-income households is already narrowing the future. It makes independence
expensive, delays family formation, traps people in relationships for economic reasons, and punishes single adults,
separated parents, widows, seniors, students, and young workers.

SAHIB is aconservative anchor. It asks what ordinary shelter should cost against the earning capacity of atypical adult
in the region, rather than against the pooled power of an idealized household.

The model aso avoids personal income testing. It does not ask each tenant what they earn. It does not assign rent by
personal circumstances. It uses aregional benchmark and appliesit to the property through quality scoring. That keeps
the system universal, private, and administratively legible.

DESIGN RULE

Use regional income to preserve privacy. Use half of household median income to avoid a hidden
two-income assumption. Use quality scoring to make rent proportional to the unit being offered.

Why Standard Points Top Out at 30%

Thefirst layer of the rent calculator is the standard quality score. It covers the ordinary requirements of decent housing:
safety, habitability, heating, cooling, plumbing, electrical quality, insulation, maintenance, layout, size, appliances,
energy efficiency, accessibility, natural light, noise exposure, storage, and basic neighborhood livability. The standard
score ranges from 0 to 100 and maps linearly to arent ceiling of up to 30% of the monthly SAHIB.

The 30% upper bound is anchored to the long-standing Canadian housing-affordability convention: Statistics Canada
notes that the 30% shelter-cost threshold has been used in Canada since the 1986 CMHC-provincial agreement for
defining socia housing need, and CMHC describes affordable housing as shelter costing less than 30% of before-tax
household income.

NEWFREEMARKET uses the 30% logic but applies it to SAHIB rather than to full household income. That creates a
tougher standard than applying 30% directly to pooled household income — and a more honest one, because it does not
depend on every household having two earners.

Standard quality score Rent share unlocked from SAHIB
30/100 9%

50/100 15% (the Standard tier anchor)
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Standard quality score Rent share unlocked from SAHIB
70/ 100 21%

90/ 100 27%

100/ 100 30% (Excellent ordinary)

The standard ceiling is not a landlord entitlement. It is a quality-earned ceiling. A basic unit does not deserve premium
rent merely because the market istight. A neglected unit does not become more valuabl e because tenants are desperate.

THE MEDIOCRITY ANCHOR
A mediocre unit —a 50 out of 100 standard score — earns 15% of SAHIB. That is the doctrine anchor .

Half of regional household income, fifteen percent of it for shelter. Everything above that must be earned
by demonstrated quality, not extracted from scarcity.

Why Luxury Points Require a 50/100 Standard Scor e

Luxury should never compensate for failure. That is why luxury features must be locked behind a minimum standard
score.

Without a gate, cosmetic upgrades could mask structural weakness. Granite counters, smart locks, designer lighting, or
new appliances could be used to justify higher rent even if the unit has poor insulation, weak ventilation, moisture
problems, bad plumbing, unsafe stairs, or inadequate maintenance.

The 50/100 standard-point gate creates a clear hierarchy of responsibility: first make the home meet the standard tier,
then luxury features can begin to count. Below 50, the landlord's job is to fix the basics. At or above 50, the unit may
begin earning luxury points on top of its continuing standard improvements.

Setting the gate at the Standard tier — rather than at a higher tier such as Good or Excellent — encourages a continuous
improvement path. A landlord raising a basic unit to Standard can immediately begin investing in luxury features that
count toward rent capacity, instead of waiting until the unit is already Excellent before any premium becomes available.
The 40% ceiling remains rare, but the path to it is open earlier.

Luxury points measure features above the normal standard of decent housing: superior finishes, exceptional energy
performance, soundproofing, premium appliances, private outdoor space, EV charging, accessibility upgrades,
high-value layout changes, heritage restoration, or meaningful shared amenities where applicable.

LUXURY GATE
A unit must achieve at least 50 out of 100 standard points —the Standard tier — before luxury features

become eligible for scoring. Cosmetic quality cannot outrank basic housing integrity, but it does not have
to wait until the unit is Excellent before counting.
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Why the Absolute Ceiling 1s 40%

The maximum ceiling is 40% of the monthly SAHIB. This consists of two layers. up to 30% from standard points and
up to 10% from luxury points. Reaching the ceiling requires both a 100/100 standard score and full luxury points —
luxury cannot substitute for standard performance.

The 40% ceiling recognizes that some homes are genuinely superior. They may offer better space, better efficiency,
meaningful amenities, better design, better durability, better location, or major capital improvements. The system
should not pretend all units are equal .

But even exceptional housing remains inside a forced market. The tenant cannot opt out of shelter. For that reason, even
luxury must remain tethered to regional earning reality. The maximum should be rare. It should describe genuinely
superior housing, not ordinary units inflated by scarcity.

Layer Range Purpose

Standard layer 0-30% Earned linearly through core housing quality (50/100 = 15%).
Luxury layer 0-10% Unlocked only once 50/100 standard is reached.

Absolute ceiling 40% Reachable only at 100/100 standard plus full luxury.

Renovations, Submitted Costs, Before-and-After Photos, and Reappraisal

A good rent calculator must not freeze housing in place. Improvement must be the legitimate path to higher rent.

Landlords should be able to request a new score when they complete meaningful repairs, remodels, or upgrades. But the
increase must be earned, documented, and verified. The landlord should submit the renovation description, itemized
costs, contractor invoices, permits where required, before photos, after photos, completion dates, inspection evidence,
and areappraisal request.

If the work improves the standard score or, once 50/100 has been passed, unlocks luxury points, the lawful rent ceiling
rises accordingly. Thisturns the system into a maintenance and improvement engine instead of a freeze.

The system should distinguish between required repairs and true improvements. Restoring minimum habitability should
protect the existing score; it should not automatically create luxury upside. But genuine improvements beyond the prior
condition should count.

Evidence Why it matters
Submitted costs Shows scale and type of capital investment.
Before photos Creates evidence of prior condition.

After photos Shows completed improvement.
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Evidence Why it matters

Permits/ invoices Confirms professional work where required.

Reappraisal date Prevents vague claims and ties rent changes to verified review.
Updated score Determines whether the rent ceiling actually increases.

How Banks Trandate the Cap Into Approved Value

Banks will not ignore the rent calculator. They will useit. When someone applies for a mortgage to purchase an income
property, the lender wants to know the property's revenue potential. Today, that potential is often estimated through
market comparables, current lease rates, expected rent growth, and investor assumptions.

In adistorted housing market, those assumptions can become circular. Buyers pay more because they assume rents will
rise. Rents rise because buyers paid more. Lenders then finance against inflated expectations. That is how housing
becomes a debt-escal ation machine.

Under NEWFREEMARKET, the maximum lawful rent becomes knowable. A bank can calculate the lawful revenue
ceiling before approving the loan. That means mortgage approval begins to discipline the purchase price.

The bank asks. What is SAHIB for this region? What is the standard quality score? Has the 50/100 gate been passed?
Are luxury points present? Are renovations verified? What is the lawful rent ceiling? What rent is actually being
charged? What debt service can this support?

If a property can legally generate only a certain amount of rent, a buyer cannot rationally bid as if it will generate
unlimited rent. The mortgage follows the rent ceiling. The purchase price begins to follow the mortgage. The market
moves toward the approved income value.

UNDERWRITING EFFECT

The rent ceiling limits more than tenant burden. It disciplines the price buyers can justify and the
mortgage lenders can responsibly support.

Why Cor porate Exclusion Prevents Bully Buying

The rent calculator only works if low-density housing is not overrun by institutional capital that can overpower citizen
buyers. Corporations, REITs, large funds, and shell entities often have cheaper capital, better financing access,
acquisition teams, and the ability to absorb short-term losses to gain long-term control.

That is bully buying. It is scale overpowering citizenship.

NEWFREEMARKET bars corporations from low-density rental extraction so that single-family homes, duplexes,
triplexes, fourplexes, and small residential properties remain part of the citizen ownership economy.
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This does not remove large capital from housing. It redirects large capital toward the lane where scale is useful:
high-density development, purpose-built rentals, mixed-use projects, commercial real estate, construction, and
redevel opment.

Corporations can build. Corporations can densify. Corporations can operate high-density housing. What they cannot do
is use superior capital access to hoard the low-density homes citizens need for ownership, family formation, and
small-scale investment.

Regional Capsand the Citizen Landlord Investment Class

Removing corporations is necessary, but not sufficient. Without regional caps, a handful of wealthy individual landlords
could still dominate a local market. They might not be corporations, but the effect could be similar: a few people
owning too much of the town.

That is why the regional cap matters. A citizen landlord investor may own a limited number of low-density rental
properties per region. Once they hit the cap, they must choose a productive path: hold, improve, sell a weaker property
to buy a better one, invest in another region, consolidate into high-density housing, partner in development, or move
into commercial and mixed-use assets.

The cap does not end ambition. It prevents local dominance while preserving growth. An ambitious investor can till
expand. They just cannot keep swallowing the same local market.

Investor path Market effect

Stay low-density Diversify across regions after reaching the cap.

Improve existing assets Rai se score through maintenance, renovation, and reappraisal.

Trade up Sell aweaker in-region property to purchase a stronger one.

Move to high-density Scal e through apartment buildings, purpose-built rentals, or mixed-use.
Develop new supply Deploy capital into construction rather than hoarding existing stock.

Cross-Regional Investment and the Professional Management Economy

Regional caps create a secondary economic benefit: professional management. If alandlord maxes out their first region
and wants to keep investing in low-density property, the next region is likely not local to them. They may not know the
contractors, inspectors, tenants, municipal rules, or neighborhood dynamics.

So they hire help: property managers, maintenance contractors, cleaners, inspectors, local realtors, accountants, leasing
agents, landscapers, plumbers, electricians, renovation crews, and compliance consultants.

This spreads economic activity. Instead of one mega-landlord centralizing operations, many citizen landlords create
demand for many local service providers. The rent paid by tenants does not simply disappear into a remote balance
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sheet. More of it cycles through local labor, local management, and local maintenance.

The regional cap therefore does not only prevent concentration. It creates a distributed support economy around housing
stewardship.

CIRCULATION EFFECT

A landlord in one region becomes a client of another region's professional class. Housing becomes not
only an asset market, but a management, maintenance, and local-service economy.

Regional Income Growth Speculation Isa Feature, Not a Bug

NEWFREEMARKET does not abolish housing speculation. It disciplines speculation by tying it to real regional growth
instead of artificial scarcity.

Destructive speculation bets on shortage, desperation, limited alternatives, and debt expansion. Productive speculation
bets on rising wages, stronger employment, infrastructure, business formation, population growth matched by supply,
and a region becoming more livable.

Because the rent ceiling istied to SAHIB — and SAHIB istied to regional median household income — landlords and
long-term investors gain when the region becomes more prosperous. If local wages rise and the property maintains or
improves its score, lawful rent capacity rises with the region.

That is not a bug. It is the feature that aligns landlords with the health of tenants and communities. The investor thesis
changes from "people will be trapped here" to "this place will succeed.”

Speculation type What it bets on Framework response

Scarcity speculation Shortage, desperation, exclusion Discouraged

Debt speculation Larger mortgages and longer amortizations Disciplined

Cosmetic speculation Surface upgrades masking weak fundamentals Blocked below the 50/100
standard gate

Quiality speculation Improving the unit to raise the score Encouraged

Growth speculation Rising wages, stronger jobs, infrastructure, Preserved

real productivity

Development speculation Adding new housing supply or density Encouraged
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The Broader Real Estate Market | mpact

The rent calculator gives buyers a hard reality point. A buyer considering an income property can now ask: What is the
approved rent value? What mortgage does that support? What improvement path exists? What score can this property
reasonably reach? What is the long-term health of the region? Will regional income rise? Is this property priced
according to fundamentals or hype?

That changes price discovery. Sellers can still ask what they want. Buyers can still make offers. Banks can still approve
mortgages. But everyone now has a transparent income ceiling to reason against.

If sellers demand prices that cannot be supported by the lawful rent ceiling, buyers and banks will push back. Over time,
sale prices move toward what the property can actually justify.

This does not mean all values collapse. It means values become more grounded. A well-maintained property in a
growing region can still command strong pricing. A neglected property in a stagnant region cannot pretend to be a
premium income asset forever.

Model Formula and Worked Example

A simplified version of the rent calculator can be expressed as follows:

SAHI B = Regi onal Medi an Househol d | ncone + 2

Monthly SAHIB = SAHI B + 12

Standard Rate = (Standard Score = 100) x 30%

Luxury Rate = (Luxury Score = 50) x 10% only if Standard Score = 50
Quality Rate = m n(Standard Rate + Luxury Rate, 40%

Monthly Rent Ceiling = Monthly SAHIB x Quality Rate x Bedroom Mdifier

Worked example. Suppose regiona median household income is $80,000. SAHIB is $40,000 annually, or
approximately $3,333 monthly.

A mediocre unit with a standard score of 50/100 and no luxury features earns a quality rate of 15%. The annual ceiling
is $40,000 x 15% = $6,000. The monthly ceiling is $500. This is the doctrine anchor: a Standard-tier unit at half of
regional household income, taking fifteen percent of that for rent.

A genuinely good unit with a standard score of 70/100 and no luxury features earns 21% of SAHIB. The monthly
ceiling is approximately $700.

An excellent ordinary unit with a standard score of 100/100 and no luxury features earns the full 30% standard cap.
The monthly ceiling is $1,000.

A genuine luxury unit — 100/100 standard plus full luxury points — reaches the 40% ceiling. The monthly ceiling is
$1,333.33. Reaching this number requires both layers at their maximum; [uxury alone cannot push a Standard unit to the
ceiling, because at 50/100 standard plus full luxury the quality rateis only 25%.
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That range is intentional. It makes basic housing genuinely accessible while still allowing excellent housing to earn
more. The system does not say every homeis equal. It says every rent must justify itself.

| mplementation Notes

The model works best when the following implementation details are explicit:

» Rentisaceiling, not afixed price. Landlords may charge below it.

» Regional income data should be updated on a predictable schedule, such as annually or biennially.

e Quality scores should be appealable and tied to clear inspection criteria.

 Luxury points remain unavailable until the unit achieves at least 50/100 standard points — the Standard tier.

» The 40% ceiling is reachable only at 100/100 standard plus full luxury; luxury cannot substitute for standard
performance.

» Renovation-based increases require submitted costs, before-and-after photos, permits where required, and a
formal reappraisal date.

 Landlords should be able to improve, document, reappraise, and lawfully increase rent where quality genuinely
rises.
» Banks should be able to use the lawful rent ceiling as an underwriting input for income-property mortgages.

 Corporations should be barred from low-density rental extraction but allowed and encouraged to build and
operate high-density housing.

 Citizen landlord caps should be regional, allowing expansion across regions while preventing local oligarchy.

» Rent receipts and tax filings should be cross-checked against registered rent ceilings to support low-friction
enforcement.

FINAL LINE

The calculator does not freeze the market. It makes the market honest. Better homes can earn higher rent.
Better regions can support higher rent. But desperation alone no longer setsthe price.

Sour ces and Refer ence Notes

Statistics Canada. The 2021 Census housing affordability classification identifies households spending 30% or more of income on shelter
costs, and notes that the 30% threshold was adopted in 1986 by CMHC and the provinces for measuring social housing need.
https://www12.statcan.gc.ca/census-recensement/2021/as-salfogs-spg/aternative.cfm

CMHC — Affordable Housing. CMHC describes affordable housing as shelter costing less than 30% of before-tax household income. htt
ps:/iwww.cmhce-schl.ge.calprofessional §/i ndustry-innovati on-and-leader shi p/industry-experti se/af f ordabl e-housi ng/about-af fordabl e-housin
g/affordable-housing-in-canada

CMHC — Rental Income Guidance. CMHC provides guidance on how rental income may be calculated and considered in mortgage loan
insurance qualification, demonstrating that rental income is already arecognized underwriting input. https://www.cmhc-schl.gc.ca/professi
onal §/proj ect-funding-and-mortgage-financing/mortgage-l oan-insurance/mortgage-l oan-insurance-homeownership-programs/rental -income
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CMHC — Income Property. CMHC offersincome-property mortgage loan insurance products for investors purchasing rental properties,
including residential rental contexts such as 2-to-4-unit properties. https://www.cmhc-schl.gc.ca/professional /proj ect-funding-and-mortgag
e-financing/mortgage-loan-insurance/mortgage-l oan-i nsurance-homeownershi p-programs/income-property

Publication note. This essay is part of the NEWFREEMARKET housing-circulation publication package. It isintended as a
technical-market explanation of how the rent calculator operates as a price-discipline mechanism, an underwriting anchor, and an
incentive-alignment tool. It supersedes prior drafts that used a 70% luxury gate, +14% luxury addition, or a 44% combined ceiling — all of
which have been replaced by the doctrine-aligned values used in the manuscript and the v3 calculator: standard cap 30%, luxury addition
+10%, combined ceiling 40%, and luxury gate 50/100.



